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According to the 2112 Research annual Channel Forecast and Channel Chief Outlook report
vendors and partners are optimistic about growing sales in 2018-- even if such expectations
come with at least some concern.
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The channel is in a state of cautious optimism, with guarded expectations for
growth in an industry still being tested by cloud transformation. Here's a sampling
of some of the numbers in the 2018 Channel Forecast.
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2018 Channel Chief Outlook:
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The 2112 Group asked channel chiefs about their channel plans and perceptions.
The following is a sampling of their insights, experiences, and beliefs about
channel performance and value.
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